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BUY OR SELL FIRST
W h a t ' s  b e s t ?  W e

b r e a k  i t  d o w n  f o r
y o u  r i g h t  h e r e .  

b u y  f i r s t

Every situation is unique, so we like to examine a few factors before advising which is best for

you. For example: What are the current market conditions? Are you financially capable of

carrying two properties without feeling stressed? If we're in a seller's market you might want to

find a new home first, but if we're in a buyer's market it's probably best to sell your property

first.  Let's take a look at the advantages of both. 

Property prices are flat or declining

if you want greater certainty about

how much you have to spend on

your next home 

If you’re moving locations and

buying in a different and slower

market

If you can negotiate a long

settlement or know that you’ll be

able to find something that suits

your requirements.

Works best when:

s e l l  f i r s t  

There is a lot of competition in the

market and property prices are

rising

You’re confident there will be a

high level of demand for your

existing property

You can negotiate or make it

conditional on selling your own

home

You’re prepared to accept an offer

that lets you move on or pay

bridging finance.

Works best when:



You'll want to make sure to get this

process started asap, as getting pre-

approved for financing is essential. 

Le t ' s  t a ke  a  c lo se r  l ook  a t

t he  s t eps  t o  buy ing  a  home .

Work with  an experience local agent to

represent your interest and whose

experience can work in your favour!

We'll take note of your requirements

and start searching for properties that

fit the bill! 

We'll negotiate hard to get you the

best deal and guide you through the

entire process! 

We'll draw up an offer and

negotiate on your behalf. 

We handle all the details,

schedule the home inspection,

distribute paperwork and follow

up until closing date.

start

here

the steps

GET 

PRE-APPROVED

WORK WITH AN EXPERIENCED

LOCAL AGENT

HOUSE HUNTING BEGINSmake an offer

make a deal details

home!

move in!



home purchase budgeting

Property  taxes  are  a  major  source  of  income  and  are  used  to  help

pay  for  ci ty  serv ices .  Each  munic ipal i ty  determines  the i r  own  tax

rate  every  year .  

p r o p e r y  t a x e s

Ut i l i t ies  are  the  serv ices  requi red  to  run  your  home  inc luding:

power ,  water ,  sewer  and  heat ing  costs .  The  cost  of  ut i l i t ies  can

vary  widely  f rom  home  to  home  and  f rom  season  to  season.

u t i l i t i e s

Home  insurance  can  protect  you  against  al l  types  of  damage  to

your  home,  such  as  f looding,  vandal ism  and  thef t .  Most  lenders

requi re  you  to  have  home  insurance  to  get  a  mortgage  so  they  can

protect  the  asset  they  are  lending  on.  

i n s u r a n c e  



Are you interested in single-family, condo or

townhome? Do some research of what types of

homes offer what that will help narrow down your

search area. 

CHOOSING A

NEIGHBOURHOOD

what kind of home do you want?

CONSIDER YOUR COMMUTE

Do you need a car to get to work? Are you

going to be taking transit? Do a test run

before committing to a certain area. 

Older neighbourhoods are great for their charm and

character, but often older homes require more

repairs, newer developments have modern finishes

and less repairs needed. 

OLD OR NEW HOUSES?



What would you like to see in your new community? Is

it more coffee shops? Events? Closer to the water?

Whatever it is write it down and choose areas that have

those features. 

COMMUNITY

WALKSCORE

How important is it to you to be walking

distance to things like schools, shopping

and groceries? Think of what you want or

need to be close to.

Everyone has wants but have you considered

the things you don't want? If you hate noise you

might want to steer clear of the college area for

example. 

MUST NOT HAVE



the offer process 

Le t ' s  t a l k  abou t  t he  o f f e r  p roces s ,  he re

a re  t he  s t eps  and  wha t  t o  expec t .  

We will draft an offer that protects you and include any clauses needed. Keep in mind that

this offer is just an offer, until it is accepted. 

Time to celebrate, now we

will move ahead with any

conditions laid out in the offer

like home inspection.

Once completed we wait for

closing and then MOVE IN!  

We will ask questions to

discover why and if there is

anything we can do to make

the offer more appealing. If

not we move on and find the

home you were meant to

have!

In this case, we will review the

terms with you and continue

to negotiate until we have

reached a mutual agreed

upon offer or until no

agreement can be reached. 

draft the offer 

ACCEPT REJECT COUNTER

The Seller may reject your

offer.

The Seller may come back

with their own offer 

The Seller may accept your

offer - CONGRATS!!!!



M O R T G A G E  P R E - A P P R O V A L

D E P O S I T  

P R O P E R T Y  A P P R A I S A L  

H O M E  I N S P E C T I O N

CLOSING COSTS
Eve r y th i ng

you ' l l  need  t o

budge t  f o r .

BEFORE CLOSING

L E G A L  F E E S

L A N D  T R A N S F E R  T A X  

P R O P E R T Y  T A X  

M O R T G A G E  I N S U R A N C E  

ON CLOSING

AFTER CLOSING

M O V I N G  E X P E N S E S

U T I L I T Y  C O N N E C T I O N S

R E N O V A T I O N S  

R E P A I R S  A N D  M A I N T E N A N C E  



As  a  fu l l  serv ice  rea l  estate  company

we  ass is t  home  buyers  and  se l lers

through  the  ent i re  process  of  buying

and  se l l ing  a  proper ty .

We  are  located  in  the  City  of  Barr ie

and  have  served  the  market  area  for

a lmost  30  years .

We  welcome  the  opportuni ty  to  help

you  with  al l  of  your  rea l  estate

needs .

our company
W e  c a r e  a b o u t  y o u r
p u r c h a s e  a n d  s a l e .

Mike  Mi f sud  i s  t he

Owne r  and  B roke r  o f

Reco rd  wi th  38  yea r s  o f

Expe r i ence !



A s  t h e  B r o k e r  o f  R e c o r d  a n d  O w n e r ,  I  c a n  a s s u r e  y o u  t h a t  y o u ' l l

r e c e i v e  t h e  h i g h e s t  l e v e l  o f  e x p e r i e n c e  a n d  p r o f e s s i o n a l i s m .

W e  p r i d e  o u r s e l v e s  i n  p r o v i d i n g  e x c e p t i o n a l  s e r v i c e  a n d  a r e

a l w a y s  a v a i l a b l e  t o  a n s w e r  y o u r  q u e s t i o n s  a n d  t o  w o r k  h a r d  t o

f i n d  y o u  t h e  p e r f e c t  h o m e .

OUR TEAM

M I K E  M I F S U D

C E O  &  B R O K E R  O F  R E C O R D

C O R E Y  

S T A G G

R E A L T O R  

W e  b e l i e v e  i n  a n  a p p r o a c h  t o  h o m e

b u y i n g  a s  u n i q u e  a s  y o u  a r e .  

C H A R L E N E  

M A T H E S O N

R E A L T O R  

J I L L I A N

D A V I S

R E A L T O R  

R O N

R I L E Y

M O R T G A G E  S P E C I A L I S T



FAQ'S
You 've  go t  Q ' s

We 've  go t  A ' s

A  se l l e r ' s  marke t  happens  when

the re ' s  a  sho r t age  i n  hous ing .  A

buye r ' s  marke t  occu r s  when  t he r e

a re  more  homes  f o r  sa l e  t han

buye r s .

Buy ing  a  home  can  happen  i n  a

week  o r  t a ke  months .  We  wi l l  work

w i th  you  t o  make  i t  happen  as

qu i ck l y  as  poss ib l e .

how long does the

process usually take?  

What is a buyer vs

seller market?

how do we know

what we can afford?

We ' l l  wa lk  you  t h rough  t he

p roces s  o f  f i gu r i ng  ou t  how  much

you  can  a f f o rd ,  t he  f i r s t  s t ep  i s

mak ing  an  appo in tmen t  wi th  a

mor tgage  b roke r .  



HOME BUYERS CHECKLIST 
F rom  beg inn ing  t o  end ,  we 've

c rea t ed  a  l i s t  o f  t h i ngs  you  migh t

no t  be  t h i nk i ng  o f .  

T W O  M O N T H S  B E F O R E

S ta r t  downs i z i ng  and

dona t i ng  o ld  and

unwan ted  i t ems  

S ta r t  r e sea r ch ing

mov ing  cos t s  and

compan i e s  

Co l l ec t  schoo l  r eco rds

and  t r ans f e r

O rde r  pack ing  supp l i e s  

O N E  M O N T H  B E F O R E

Change  you r  add re s s

and  send  mov ing

no t i f i c a t i ons  t o  f r i ends

and  f am i l y  

F ind  l o ca l  hea l t hca re

p rov ide r s  and  shopp ing

neces s i t i e s

Buy  any  new  app l i ances

o r  make  p l ans  f o r  wha t

to  buy

t w o  w e e k s  b e f o r e

Con tac t  u t i l i t i e s  

F ina l i z e  mov ing

a r r angemen t s  

2 - 3  D A Y S  B E F O R E  

P l an  paymen t s  and

expenses  f o r  mov ing  

De f ro s t  you r  f r i dge  

C lean  as  you  con t i nue

to  pack  

Pack  t h i ngs  you  wi l l

need  r i gh t  away

sepa ra t e l y  

M O V I N G  D A Y  

Do  a  f i n a l  wa lk th rough

Keep  a l l  r ece ip t s  

P re -c l ean ,  sea l  any

w indows  o r  doo rways

Check  f o r  damages  i n

you r  new  home  t ha t  wi l l

need  t o  be  f i x ed  

Unpack  r oom  by  r oom



38

THE NUMBERS

A  b reakdown  o f  ou r  home

buy ing  numbe r s .

Happy  home  buye r s

c l i en t s !

Numbe r  o f  home  buye r s

we  se r ved  l a s t  yea r .

38  yea r s  o f  he lp ing  home

buye r s  f i nd  t he  pe r f ec t

home !

97  new  f r i ends  made



Mike  and  his  team  were  hands

down  the  best  realtors  we 've

ever  worked  with,  we  will  use

them  again  and  again  and

again...

Testimonials
Wha t  ou r  c l i en t s  had  t o

say  abou t  ou r  se l l i ng

p roces s  

These  guys  can  buy  and  buy

well,  wow  what  a  great  team,

they  made  sure  we  were

always  comfortable  every  step

of  the  way.

Mike  helped  us  find  and  buy

our  first  home.  He  was  more

than  patient  and  helped  us

every  step  of  the  way.  We

highly  recommend   Mike.

Mike  and  his  team  really  went

all  out  for  us.  The  market  was

a  bit  crazy  but  we  bought  the

house  with  Mike 's  hard  work

and  negotiation  skills.

-Matthew S. Anthony M.

-Wayne W. -Peter M



we had no idea where to start

mike helped us through it all and

made us understand the whole

process, we couldn't be happier

-Amanda Smith 



Randy S.

There  are  a  lot  of  realtors  out  there  and  a  lot  of  choices,  but  when  it  came  to  selling  our

home  we  knew  there  was  no  one  else  but  Mike  and  Corey  were  professional,  caring,

knowledgeable  and  when  it  came  down  to  it  made  us  feel  l ike  part  of  their  team  and

part  of  their  family.  It  was  as  fun  to  sell  our  home  as  it  was  profitable.  These  guys  are

definitely  the  best  of  the  best!   We  wouldn 't  hesitate  to  recommend  them  to  our  family,

friends,  instapals,  everyone!  

We 're  so  happy  we  chose  to

work  with  Mike.  His

experience  and  knowledge

really  made  the  difference!   

We  were  so  busy  with  kids,  work  and

life!  Mike  and  his  team  took  care  of

everything  and  we  didn 't  need  to  l ife  a

finger.  It  was  amazing  and  they  sold  our

home  in  two  days.

-Melissa 

My  mom  needed  to  sell  her

home  during  the  pandemic,

everything  from  safety

procedures  to  wonderful

virtual  marketing  ads  were

perfectly  executed.  We  didn 't

have  to  do  anything  or  worry

about  too  many  people

entering  our  home,  as  my

mother  is  elderly  it  was  very

important  to  us  to  be  as  safe

as  possible.  

Nancy T.
-Sarah S.



r e a d y  t o  s t a r t  y o u r  h o m e  s e a r c h ?

B R O K E R M I K E . C A

7 0 5 . 7 3 3 . 1 2 2 2  |  M I K E @ B R O K E R M I K E . C A

c o n t a c t  m e  t o d a y !

https://www.barrieareahomesearcher.com/info/sell-your-home

