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Homeownership
remains one of the most
powerful tools for building
generational wealth,
strengthening families, and
creating lasting community

impact.
.
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BUILDING STRONGER COMMUNITIES TOGETHER

Welcome to the 2026 edition of Realtist Team Magazine.

As President of the Greater Dayton Realtist Association, [ am
honored to serve alongside dedicated professionals who are
committed to advancing homeownership, promoting fair housing,
and strengthening communities throughout the Greater Dayton
region.

Our mission is rooted in three guiding principles: Advocacy,
Education, and Opportunity. Through these pillars, we continue
to create pathways to homeownership, support economic
empowerment, and help families build generational wealth.

This publication celebrates the remarkable members, partners,
and community leaders who make our work possible. Their
commitment to service and excellence reflects the strength of our
organization and the impact we can achieve together.

As we look ahead, we remain focused on expanding access
to housing resources, educating consumers, supporting
professional development, and advocating for policies that
create equitable opportunities for all.

[ extend my sincere appreciation to our officers, board members,
committee chairs, sponsors, affiliates, and members whose
dedication continues to move our organization forward. Your
leadership and partnership are helping build stronger
neighborhoods and brighter futures throughout our region.

[ invite you to explore the stories, resources, and professionals
featured throughout this magazine. Together, we are creating
opportunities, promoting homeownership, and strengthening the
communities we proudly serve.

Thank you for your continued support of the
Greater Dayton Realtist Association.

With gratitude and purpose,

Trnci: Pleitio

PRESIDENT
GREATER DAYTON REALTIST ASSOCIATION

ADVOCACY EDUCATION OPPORTUNITY
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HOMEOWNERSHIP

WHY HOMEOWNERSHIP
MATTERS

Homeownership remains one of the
most powerful tools for building
generational wealth, strengthening
families, and creating vibrant
communities. Yet, for many Black
households, barriers to access and
sustained affordability continue

to stand in the way.

These insights highlight key
opportunities for education,
advocacy, and action to help
close the wealth gap and expand
pathways to ownership.
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“"Homeownership remains
one of the most powerful
tools for building generational
wealth, strengthening
families, and creating

lasting community impact.”

— TRACI MARTIN

KEY TAKEAWAYS

A majority of Dayton households are renters,
underscoring the urgent need for affordable
homeownership opportunities.

Black homeownership in Montgomery County
(39.9%) exceeds the state rate but still lags
behind the national average.

Education, advocacy, and partnership are
essential to closing the racial wealth gap
g stronger ¢ itie:

TOGETHER,
ADVOCACY
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OPPORTUNITIES

KEY FINDINGS FROM \
THE STATE OF HOUSING IN OUR COMMUNITY \

RENTER HOUSEHOLDS (2023)

HOMEOWNERSHIP RATE (2023)
More than half of Dayton households are renters.

Montgomery County outpaces Ohio in
overall homeownership.

DAYTON OHIO UNITED STATES
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35.0%
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MONTGOMERY COUNTY

51.8%

of households
are renters

33.0%

of households
are renters

OHIO

67.0%

UNITED STATES

65.0%

Dayton’s renter share increased from 51.2% in 2013 to 51.8% in 2023.

BLACK HOMEOWNERSHIP RATE

Montgomery County has a higher Black homeownership rate
than Ohio, but remains below the national average.

W

RACIAL COMPOSITION
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MONTGOMERY OHIO
COUNTY

40%

W 3B8.0% Black/ African
American

30%

20% 6.8%

Two or More Races

L 2.3%

Some Other Race

‘o 1.2%

Asian
Source: L5, Census Bureau, 2023 ACS 1-Year Estimates

Black homeownership in Montgomery County is < 5. 9 %,

demonstrating progress while highlighting opportunities to

close the wealth gap through education, advocacy, and
access to homeownership resources.
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greaterdaytonrealtist.org

WE CAN BUILD WEALTH. BUILD FAMILY. BUILD LEGACY.
EDUCATION | OPPORTUNITY
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Mission Statement:
To promote ‘Democracy in Housing" by advocating for the underserved through
education, leadership and service in Dayton and surrounding communities.

CHANEL LITTLE

President 1st Vice President ~ 2nd Vice President Treasurer Assistant Treasurer  Recording Secretary

p DANIEL “DJ” '
TAMMY DIXON IE D SEAN LIGHTFOOT FRED DIGGS

Corresponding
Secretary

Parliamentarian Sergeant-at-Arms Chaplain Historian Board Chair
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REALTIST  COMMITTEE CHAIRS

LEADERSHIP. SERVICE. IMPACT.
Our committee chairs lead with purpose, drive meaningful initiatives,
and create lasting impact in our community.
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CORA DIGGS &

MARIAN NANCY FARKAS &

LISA SCALES ANNIE NEWBOURN

MONTGOMERY DAN DOUGLAS DREW HUGGINS
Chair of Deeds Chair of Co-Chairs of Chair of Co-Chairs of
Veteran Affairs Legislative Affairs Operations Affordable Housing
(F e A
<€ :
N = ll‘i
-4 @
ALFRED PATTERSON TALIB PETAWAY JOSH NALLS
... . Chairof Chair of Chair of
ReVltahzatloeommuni[y Technology & Business
Innovation Development
[ 1]}
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ADVOCACY EDUCATION OPPORTUNITY PARTNERSHIP
Prometing policies and Empowering members and Creating pathways to Uniting professionals
initiatives that support the community through homeownership and and community partners
homeownership and knowledge, training, and economic growth for to build a stronger
strong communities. professional development. individuals and families. Greater Dayton.

M‘lREB . Ly FOLLOW US
BEALTIST \2 The Greater Dayton Realtist Association is a local chapter

% of the National Association of Real Estate Brokers (NAREB), o @

EQUAL HOUSING
OPPORTUNITY 7
LICIATION OF REAL ESig

the oldest minority real estate trade association in America.

www.grcaterdaytonrealtist.org

ADVOCACY | EDUCATION | OPPORTUNITY
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@ Together, We Are Realtist

Each profession plays a critical role
—but together, we are a movement.
A Realtist team ensures homebuyers
& homesellers don’t have to figure it
out alone.

We represent a one-stop shop
committed to democracy in housing,
equity in opportunity, and justice in

access. We're here to walk beside
you—{rom your dream to yvour deed
Or ViCe verse.




‘NAREB:

§ REALTIST "‘

m Dayton -
@REALT[ST

Association

y

YOUR ONE STOP SHOP FOR REALTIST MEMBERS WHO
PRACTICE DEMOCRACY IN HOUSING

er. 2026 Realtist Magazine Edition




% Real Estate Agents

A Realtist real estate agent doesn’t
just show homes—they negotiate o
offers, explain contracts, connect L
you to trusted professionals, and
. advocate for your best interests {from
s start to tinish.

For first-time buyers, their guidance
is often the difference between
confusion and confidence.

Realtist Agents are Your Frontline Advocates 3




KW ADVISORS

\ NATASHA BANKS

Natasha Banks@KW.com

admin@takealook

(937) 369-6725 realestatebrokers.com
(614) 778-8503

(VLN ST

N
|

veronica. pr:orltyplusrealt
@gmail.com
(937) 603-1500

P anyaleadm stars@gma:l com
‘ (937 214-0427

.-".‘_ _..'i,. bl Y ol i -\_.

oward
\ annan

Real Estate Services

/ \ TANISHA BURNS-MARTIN

Tanishaismyrealtor@gmail.com clydecorle@howardhanna com
(937) 369-4279 (937) 371-3730


mailto:admin@takealookrealestatebrokers.com
mailto:admin@takealookrealestatebrokers.com

_ CORA DIGGS / h
sheila.crane.realtor@gmail.com Coradiggs@howardhanna.com
(937) 623-0048 937) 307-4363

Freddiggs@howardhanna.com  sh

ro27) s@howardhanna.com
937) 307-2033

37) 475-5249

. TAMMY DIXON DAN DOUGLAS |

TammyDixon@kw.com sddouglas@daytonrealtors.org
(937) 609-6655 (937) 223-0900
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IRONGATE IRONGATE

INC. — - INC.
REALTORS PR REALTORS

\ e : ‘{ .
AS B CAYLA FOREST

nancyfarkas@realtor.com
(937)776-0424

buywithcayla@gmail.com
(937) 552-5092

IRONGATE

PREMIER PROFESSIONALS REALTY ~ NG
== QREALTORS
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SHARON GEIER /
P Sharon@SharonGeier.com

bernadettegerren31i6@gmail.com
(937) 604-3351 . Eo (937) 436-2700

ANDOVER B Ultimate Choice

by

BIRTHAMPTON CAROLYN JACKSON
BirtHampton@Gmail.com carolyn@CPJultimatechoice.com
(937) 272-3220 (937) 477-8262
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SEAN LIGHTFOOT
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k TRINA JOHNSON
trlnajohnson1046@gmall com seanlightfoot@howardhanna.com
(937)620-4370 (937) 475-2918
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TRACI MARTIN

tiffany.lobertini@
dreamhomegroup.realesta

(. = '1‘3

cimartinhomes@gmail. com
(937) 301-8333

\ CHRISTOPHER MCCLURE v& 8§ ANNIE NEWBOURN |

cmdayton@icloud.com anniemae82@hotmail.co
(937) 673-0600 (937) 287-7417
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mailto:tiffany.lobertini@dreamhomegroup.realestate
mailto:tiffany.lobertini@dreamhomegroup.realestate

\ TALIB PETAWAY

tpetaway86@gmail.com
(937) 613-9258

kw ADVISORS

\ ALESHA POWELL e

vael985@gmail.com
(937) 308-3874

oward
annanm

[ReallEstate{Services

/
i B

ONDRA ROGERS ﬁ

A

myshettel@aol.com
(937) 286-1908

pepper.jennalo@gmail.co
937) 567-2199

SHAM REDDY
sreddy4u@aol.com
(937) 433-1776

A

MISSY SANSABRINO

missysans@gmail.com
937) 838-6917
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sdavid.kw@gmail.com

prettysharpagent@gmail.com
(937) 477-0824

(937) 305-7870

BERKSHIRE

Darren.Staten@kw.com “ jennifer.stewart529@gmail.co
(937) 838-0203 (937) 477-1188

s 2 |
Py S

L T

\‘ SAUYNA STRICKLAND TERESA SUDBERRY
S.Strickland@KW.Com tasberryrealestate@gmail.cc
(937) 287-4368 (937) 369-4558

14
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{L\ 5 TRACEY TANNER | OLIVIA CHILDS TAYLOR

LiviavishLLC@gmail.com

Bu sellsoh:o@keysw:thtracey com
(937) 329-5765

(937) 546-3332

IRONGATE —~— . VW ADVISORS

REALTORS

\ RACHELLE VAUGH

Rstiles2@aol.com Lesliewade@kw.com
(937) 520-6581 (937) 765 6959
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kWADVISOHS

IKONGATFT

R

'ERIN WARFIELD |

barbarawaddell@gmail.com erin@workwithhfa.com
(937) 623- 3935 937) 546-9839

15
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HomeServices Mm@ ﬂ

A,hr ywilliams @howardhanna.com

Laurie@TWGDayton.com '
: (937) 286 o410
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Your Journey to f/wneowners/u;a

CHECK YOUR
FINANCES

Review your income,
savings, and credit
to make sure you’re
ready to buy.

CHOOSE A REALTIST®
REAL ESTATE AGENT

Work with a Realtist
Real Estate Agent who
is committed to your
goals and to democracy
in housing.

GET PRE-APPROVED

Meet with a lender to
review loan options,
credit, and debt-to-
income ratio. Get your
pre-approval letter.

SEARCH FOR A HOME

Work with your agent
to find homes that
match your needs,
wants, and budget.

MAKE AN OFFER

INSPECT THE HOME

Schedule a home
inspection to

review the property
condition. Negotiate
any repairs if needed.

APPRAISAL

The lender orders an
appraisal to confirm

the home's value for

financing.

FINALIZE YOUR LOAN

Submit required
documents and
information. The lender
reviews and gives final
loan approval.

GET INSURANCE

Purchase homeowners
insurance to protect
your home and
investment.

CLOSE & MOVE IN

Submit an offer on R - Sign your closing
the home you love - documents, get the
and negotiate the /4 keys, and celebrate
terms. ' ' your new home!

HOMEOWNERSHIP BUILDS

i b s

STABILITY WEALTH STRONGER FAMILIES STRONGER COMMUNITIES

WE OPEN DOORS. WE BUILD FUTURES. A Egﬂfgi'x
TOGETHER, WE BUILD STRONGER COMMUNITIES. |€l||||l|||

OPPORTUNITY HEJ\L ESTATE Wi

greaterdaytonrealtist.com




BUILDING WEALTH.
I 0®e REALTIST TEAM + EDUCATION FEATURE * BUILDING FAMILIES.
= - MAGAZINE . BUILDING COMMUNITIES.

THE POWER OF THE

How Local, State, and National Leadershlp Work Together to

Promote Democracy in Housing®

The Ohio Realtist Association
(ORA) connects Ohia's local

Realtist boards to the national Greater v .. Youngstown-
organization, NAREB. Together, TRG"?I“ v ;"’a"l':"t
ealtist h & ealtist
we form a powerful network Association Association
dedlicated to advancing NATIONAL ASSOCIATION OF Akron g Y
homeownership, fair housing, REAL ESTATE BROKERS Realtist glreatrr v
. Association evelan
and economic empowerment Founded 1947 Realtist
for all. v‘fs Association
- | OHIO REALTIST SColine
ealtist
‘ORA ~ ASSOCIATION (ORA) e bk,
y Founded 1952 A % Dayton
I . { Leadership Advocacy ; i::lt;:“on
had Education » Networking b =, Greater
’ Y Cincinnati
Realtist

Association

NATIONAL IMPACT | LEADEF LOCAL IMPACT HOW THE SYSTEM
——— WORKS TOGETHER
S NAREB Ohio Realtist Greater Dayton
: i Founded in 1947 in Tampa, Florida, Association (ORA) Realtist Association 4\ NATIONAL
MNAREB is America's aldest minorit : i i i
o ;tazetr::::ss:;a:olné Y Founded in 1952, ORA serves as Ohio’s Where the mission [ Sets Vision

connection between local boards and NAREB. becomes action.

& BL 0 e

m- STATE
..‘ Coordinates Ohio

& Policy

— Association l

NN
R 1% v

: (PEALTIST

& Y — Programs
0cmmu 0F REAL £S5

@ﬁﬁKﬁIST |

FOCUS AREAS ORA PROVIDES
@ Fair Housing @ Statewide Education e oL o ﬂ_CTlWIIIES /\ LOCAL
& Homeownership @ Legislative Advocacy g :Z:::;y:;vi:::mn “ / :(eg:;::ﬁ;?:':;s
@ Advocacy @ Leadership Development €» Community Outreach
@ Economic Empowerment ) Conferences & Networking g :;D:::T:?nal oo pepe
@ Democracy in Housing® @ Professional Growth @ Wealth I?::ﬁding
g é Through local leadership,
state collaboration, and
FROM DAYTON national advocacy,

TO WASHINGTON Realtists continue
= = —_— : = = advancing the mission of
A local member can JOIN SERVE ON SERVE NATIONALLY INFLUENCE HOUSING Democracy in Housing®.
make a national impact. GDRA ORA COMMITTEES ~ THROUGH NAREB  POLICY NATIONWIDE 9 f

ONE MISSION. THREE LEVELS. UNLIMITED IMPACT.
NAREB @™ GDRA

NATIONAL ASSOCIATION OF OHIO REALTIST i GREATER DAYTON
REAL ESTATE BROKERS ASSOCIATION REALTIST ASSOCIATION

18
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Getting pre-approved for a mortgage is often more powerful than getting pre-

quadlified=it shows sellers you’re serious and financially ready to buy. A Realtist Io
officer can help you get started!




@ LOAN OFFICERS

Realtist loan officers are financial
bridge-builders. They help you
understand credit, quality for the
~ bestloan products, and ensure that !
*  financing doesn’t become a barrier
to owning your first home.

Rooted in economic justice, they

work to close the wealth gap by

expanding access to responsible, = %
sustainable lending.

O I

... Realtist Loan Officers are Financial Bridge-Builders

)"

S
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CREDIT;UNION/INC.

CDP, CCUFC Director, Director
Community Impact & Development, Commumty Impact & Development,

ageyer@wpcu.coop lglovef@wpcu coop ﬂ

(937) 797-2028 (937) a1 -7208

DEVONY SMITH

CCUFC Homeownership Program Coordinator
WPCU Sunshine Community Fund
dsmith@wpcu.coop
21 (937) 782-5747


mailto:ageyer@wpcu.coop
tel:+1-937-797-2028
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CHRISTINA DENNIS ¥4

bharvey@dayair.org cdennis@dayair.org
(937}/607-0491 (937) 643-3813

\)pavair

% 0 better banking axpenar

=

j SECURE YOUR

B

$1,000 off closing costs when using a Realtist Agent.

Dive into homeownership without the financial stress of upfront costs with Day Air's exclusive No
Money Down mortgage. Plus, enjoy a limited-time discount of $1,000 off your closing costs when using
a REALTIST agent. it's our way of helping you make your move with extra savings in your pocket.

—>,

E=—_

_ MONICA PERKINS
mperkin S @ dayair. org Accelerated wealth building with a 20-year term.

Choose our 20-year mortgage term and you won't just save

9 3 7 6 4 3 - 2 o 52 money-you'll build equity and personal wealth faster than
traditional 30-year mortgage options.

No money down and no PMI.
Experience the freedom of 100% financing without the burden of private mortgage insurance, Our
Mo Money Down mortgage is designed to make homeownership accessible and stress-free.

V=

22
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GREG ELMORE /

dave.gerhard@ greg.elmore@
bankatfirst.com bankatfirst.com

(937)212-8188

153
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SAVINGS
I sank

KEITH BORDERS

kborders@usavingsbank.com

(513) 440-0199

acampbell@usavingsbank.com
(937) 371-5994

Darlene_A_Chafins@KeyBank.com brrrrcash@gmail.com

(937) 401-2650

LCNB

National Bank

cevans@lcnb.com
(937) 875-0365

(267) 777-8650

l._}'? v

jackie.folck@parknationalbank.com
(937) 408-3911

24


mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
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CROSSCOUNTRY
MORTGAGE

drew.huggins@ccm.com
(937)6207-664

X

CIVISTA

BANK

GORDON B. JENSEN

gbjensen@civista.bank'|

(937)6085-441

e
R e

patriciasmith.mackey@pnc.com

(937) 542-9656

ch anel.Iittle@fairwaymc.coil..

WILLIAM JARVIS / i

wjarvis003@gmail.com
(937) 203-8180

palio i

. _ o'
v ! b _'
CHANELLITTLE ‘

(937) 225-4275

. kg e
WAYNE MILLS

wmills@amcloan.com
(240) 351-4274


mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com

P,

C«(G MORTGAGE

| —]

alfred@candgmortgage.com James.Rieppel@huntington.com
937) 520 - 1401 (720) 441-9433

g §E= I UNioN
WD 5ivk <

DANIEL (DJ) SESSIONS . 2 =" KAREN VOSLER

dis@sessionslending.com vosler@usavingsbank.com
(937)397-5632 (937) 477-3274
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" YOUR ONE STOP SHOP FOR REALTIST MEMBERS WHO
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Realtist Inspectors provide the
transparency every first-time
buyer deserves—revealing a
property’s true condition so you q
can make an informed investment.

Their role protects not only your
future home but your future \

wealth. Honest inspection is .
| democracy in action. g
B -

Realtist Inspectors are Your Home’s Truth=Tellers.
-

R
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I v FIRM FOUNDHTION

Home Inspections that are Built on Trust.
Grounded in Integrity. ]

z

bt 4

CAMERON WALKER

www.ffinspection.net hometeam.com/dayton
937-270-4573 [CEVELERIILT

INSPECTORS

29


tel:9373531196

MIE
REPA&H R@C@

email: info@daytonenergycollaborative.org
address: 505 Riverside Drive, Dayton, OH 45405

DAYTON

ﬁ :

HOME
REPAIR
NETWORK

CALL US TO SEE IF YOU QUALIFY

Phone: (937) 369-0654
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INSURANCE-

YOUR ONE STOP SHOP FOR REALTIST MEMBERS WHO
PRACTICE DEMOCRACY IN HOUSING

6 Realtist Magazine Edition




W INSURANCE AGENTS
B

From homeowner’s coverage to
liability policies, Insurance Agents
ensure your ivestmentis secure
from the unexpected.

Their approach centers education
and accessibility, ensuring that new
homeowners—especially first-time

buyers—are not left out of critical

protection.

Realtist Insurance Professionals
protect the Dreams you Build.
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ROGER RUCKER : ATTEE WILLIAMS
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Primericarcrfrmday@gmail.com AtteeWilliams@Allstate.com
(832).26122222 (937) 240-4840
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THE HISTORY OF

NAREB

‘%
cumuu OF REAL ESS

v BUILDING WEALTH. BUILDING COMMUNITIES. DEMOCRACY
FIGHTING FOR EQUALITY. IN HOUSING
The Mational Association of Real Estate Brokers, Inc. (NAREB) was w W &
founded in Tampa, Florida, in 1947 as an equal opportunity and civil SINCE 1947
ights ad ization for Afri A i | estat

| oL s o OPPORTUNITY

\, OUR PURPOSE N HQUSNG
N To enhance the economic improvement of our members, the community

at large, and the minority community we serve. To unite those engaged
in the recognized branches of the real estate industry and exert
influence on real estate interests.

ATy Although composed principally of African Americans, the REALTIST® organization
embraces all qualified real estate practitioners who are committed to achieving
our vision, which is “Democracy in Housing."” CHAM PION ING EQUAL RIGHTS %
NAREB has played varying influential roles in the implementation of -
OUR ROOTS: A LEGACY OF LEADERSHIP equal rights, fair housing, equal opportunity, and community development K. "
@ 1880s - EARLY 1900s legislation at the local, state, and federal levels since its founding.
m Local Black professional and real estate groups began forming in
o northern and southern communities in the 18805, Most became
bers of the National Busi L NBL), founded b - > - x 2 z F
\-q..'.; ::omkeri‘:\,ashin;;f}: thf:::: 1;;%:?( hfoun Y 0 1947 First national fair housing legislation e

Booker T. Washington was a noted businessman, educator, real
estate investor, and advisor to several U.S. Presidents from the
1890s to the 1950s.

First local fair housing legislation in New York City

First state fair housing legislation in California

1920s

Two local NAREB boards, founded in the 1920s in Harlem (NYC)
and Dearborn (Chicago), represent the oldest, continucusly
active REALTIST® organizations that came out of the NBL
and predate NAREB.

First national fair housing legislation

THE 1963 CALIFORNIA MILESTONE

After the 1963 Byron Rumford Fair Housing Act became law when signed
by Governor Edmund G. "Pat” Brown, Sr., the California Association of
194 ? Realtors launched a ballot initiative, calling its results discriminatory and,
NAREE is founded in Tampa, Florida, as an equal opportunity therefore, against the California constitution.

and civil rights advocacy erganization for African Americans in 2 . e i 5 . i
the Feal eitate Industry and the communitios e Sarve. California REALTIST® played the leading role in opposing the ballot

initiative and arguing against it in the California Supreme Court—
securing a major victory for fair housing and equal rights.

1960s

MNAREB played a pivetal role in shaping fair housing
legislation and advancing civil rights.

The 1963 California Fair Housing Act propelled
MNAREB into national prominence.

A LASTING IMPACT

From places once avoided by non-Blacks, today's REALTIST®
marketplaces—urban and rural—are places of choice for people of
all backgrounds. They are among the most attractive real estate
investments, workplaces, and cultural lifestyle areas in America.

1960s — PRESENT

MAREB has been instrumental in the creation and
advancement of landmark legislation that continues
to open doors and build stronger communities.

INAREB continues to open doors that otherwise would
remain closed to African American professionals
and/or consumers.

PRESENT

Updates, new laws,
requintions & executive
actions to present day

NAREB AFFILIATE ORGANIZATIONS & DIVISIONS

@ 6060000

We strive to preserve and enhance our industry and
community image with government, business, and
consumer organizations at every level—focusing

on real estate and community development issues
and serving the needs of the underserved.

00D

Creation of
HUD

Veoting Rights
Act

Community
Reinvestment
Act

Affordable Housing
Goals for Fannie Mae
and Freddie Mac

Mational Society of Real Estate Wormnen's Martgage United Commarcial MAREB Contractors Sales Heusing Young State of
Real Estate Brokers Council of Bankers/ Developers Industrial Investment Division Division Counselors R EAL'I'IST\b Housing in
S Appraisers Management MAREB Brokers Council Division Division 1987 1997 1994 Division Black America
ﬁ 1956 Institute 1969 Institute 1874 1985 1986 1998 (SHIBA)
1968 1968 20Mm
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MNAREE, through its University of Real Estate, founded in 1986, and each affiliate,
provides professional training and education for REALTIST® members.

NAREB. |

UNIVERSITY OF
REAL ESTATE

DEMOCRACY IN HOUSING % % 34
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& TITLE COMPANIES

From title searches to closing, =
Title Companies make sure your
rights are protected and the
process 1s transparent.

They remove legal and historical
barriers to homeownership,
helping vou plant {irm roots in
your community.

Realtist Title Professionals Secure your Legal
Ownership and Peace of Mind.

—36
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ASHLEY MILLS

teresa@partnersiandtitie.com amills@absoluteta.com
/;37) 424-5457 (513)508-9321

PCTitle Pros, Inc.

marian@gopctitie.com pan josh@nallslaw.com
(937) 674-5118 s -\ (937) 813-3003

-
%

LISA SCALES

lisa@vantagetitie.com
937) 829-7527
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TRANSFER ON DEATH (TOD) DESIGNATION AFFIDAVIT

TAKE ACTION IN PROTECTING THE FUTURE OF YOUR PROPERTY

What is a TOD?

ATOD is a Transfer on Death designation

document that allows you, the property

owner, to designate a beneficiary of your
real estate property.

What does the TOD do?

The TOD names the beneficiary of your
property. It has no effect on ownership until
you die. The benefit of recording a TOD is
to spare the beneficiary from going through
Probate Court to have the property put in
their name.

Can a TOD be revoked?

Yes.A TOD designation can be revoked
or changed at any time before your
death without the consent of the death
beneficiary.

What types of properties are covered
by a TOD?

TODsrecorded in theMontgomery County
Recorder’s Office cover real estate property
located within Montgomery County. This
includes: residential, commercial, industrial,

and agricultural.

How do | go about recording a TOD?
ATOD form can be acquiredfrom the
Montgomery County Recorder’s Office.

Forms are available in the office for pickup

or can be printed from mcrecorder.org.
Complete the TOD form and have it

signed in front of a valid notary. Once the
document is complete*, it can be recorded

in our office for the standard recording fees.

‘V

What does the beneficiary need to do
after my death to take ownership?

The beneficiary does notautomatically take
ownership upon your death. They must record
an Affidavit of Confirmation (AOC) along with a
copy of your death certificate.

AOC forms can be acquired from the
Montgomery County Recorder’s Office. Forms
are available

in the office for pickup or can be printed from
mcrecorder.org. Once the form is complete* and
signed in front of a valid notary, it can be record-
ed in our office for the standard recording fees.

LORI KENNEDY
Montgomery County Recorder

Montgomery County Recorder’s Office
451 W. Third Street
Dayton, Ohio 45422
Main #: 937-225-4275
Fax #: 937-225-5980

What if | sell the property after
recording a TOD?

Ifyou sell your property while thereis a
TOD on record, the new Deed changing
ownership will override the TOD without
it needing to be revoked. The original
beneficiary will now have no interest in
your property when you die.

* The Recorder’s Office is not permitted to give
legal advice or assist in the completion of the
forms provided.

Hours of Operation:
8:00am - 4:00pm
Monday - Friday

Email:
mcrecorder@mcohio.org

Website:
www.mcrecorder.org

n Follow our progress on social media. '@l

CALL TO SCHEDULE YOUR
TRANSFER TODAY
(937) 225-4275
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WHAT
BIG MAMA’S

Ewvery family has one.

Big Mama’s house.

The house where birthdays were celebrated, Suncay dinners
were served, grandchildren played in the yard, and generations
gathered together.

For many families, Big Mama's house represents more than

a building, It represents family history, stability, sacrifice, and
wealth.

But when Big Mama passes away, one simple question

often goes unanswered:

“What are we going
to do with Big Mama’s house?”

Unfortunately, the lack of planning around that g ion has
resulted in countless properties becoming vacant, abandoned,
tied up in probate court, or lost altogether.

Across Ohio and throughout the nation, families have
unknowingly lost millions of dollars in generational wealth
because proper estate planning was never completed.

Many abandoned homes
began as family homes
that simply lacked a plan.

TRAC

President

Greater Dayton
Realtist Association

Z Y Y £ [ \\\

GOING TO DO WITHI%ES

The Question That’s Costing Our Community Millions

THE PATH OF NO PLANNING

(“

G =
w—

HOUSE™S

THE HIDDEN PROBLEM
IN OUR COMMUNITIES

Many homeowners believe their children
automatically inherit their home.
In reality, that is not always the case.

Without proper planning, a home may have
to go through probate court before ownership
can be transferred. This process can be
time-consuming, expensive, and stressful for
families already dealing with the loss of a
loved one.
Even worse, when multiple heirs inherit a
property together, disagreements can arise
regarding:
Whether to sell the property
Who should live in the property
Who should pay taxes and maintenance

* How repairs should be handled

* How proceeds should be divided
As years pass, these properties often become
neglected, tax delinquent, or abandoned.
Many of the vacant homes we see throughout
our neighborhoods began as family homes
that simply lacked a plan.

THE COST OF DOING NOTHING

Whaen there ig no estate plan:

Families may spend thousands of dollars
in probate costs.

FProporty taxes may go unpaid.
Utility bills and maintenance are neglected.
Heirs may disagree about the property's future.

L I ]

Investors may purchase tax liens or

foreclosed properties.

Generational wealth can disappear.

What started as Big Mama's greatest asset

can quickly become the family’s
greatest burden,

00000
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BIG MAMA'S PROBATE FAMILY VACANCY & WEALTH BIG MAMA'S TOD FAMILY HOME GENERATIONAL
HOUSE COURT COMFLICT MNEGLECT LOST HOUSE DEED TRANSFER WEALTH

DEMOCRACY IN HOUSING
STARTS WITH PRESERVATION

The Realtist movemant has always been about more
than helping people buy homes. It is about helping
families keep them,

Homeownership is one of the most important tools
for building generational wealth, but wealth can only
be transferred if a plan exists,

Every family should have a conversation about:
€ Who will inherit the home?

@ 15 there a will?

@ Is there a TOD Deed?

o Are taxes current?

@ Are all heirs informed?

Q ‘What is the long-term plan for the property?

These conversations may be uncomfortable today,
but they can prevent heartbreak tomorrow.

RECORDING A TOD DEED
(MONTGOMERY COUNTY)

KNOW THE COST

PROBATE PROCESS
(ESTIMATED)

Feas may vary

$39

starting at
for the first 2 pages $84_50
$8 Attorney fees may vary
per additional page $750 - $2’500
or more
Faster Slower
More Affordable More Expensive
Less Stress More Stress

CY | EDL ON |

]_ THE LEGACY QUESTION

OPPORTUNITY
Building Wealth. Building Families. Building Communities.

A home
is more than
shelter. It’s
a legacy. ¢

A SIMPLE SOLUTION:
TRANSFER ON DEATH DEEDS
One of the most effective tools available to

Ohio homeowners is a Transfer on Death (TOD)
Deed.

A TOD Deed allows a homeowner to designate
who will receive their property upon their death
without going through probate.

The homeowner maintains complete ownership
and control during their lifetime. They can:

@ sell the property

0 Refinance the property

€ change the beneficiary designation
Q Revoke the TOD designation

| Nothing transfers until the owner's death.

The result is a smoother, faster, and often less
| expensive transfer of property to loved ones.

WHY TOD DEEDS MATTER

Transfer on Death Deeds help fam

) Avoid probate delays

Reduce legal expenses

Simplify property transfers
Preserve family wealth
Prevent abandoned properties

Protect future generations

Most importantly, they help ensure that the home
a family worked so hard to obtain remains a family
asset rather than becoming a community liability.

THE PATH OF PLANNING

PRESERVED

Big Mama spent decades paying for her home,
She made sacrifices, She invested in her family.
She built equity.
MNow the question becomes:
Will that equity become
generational wealth...
or another abandoned property?

F

The answer often depends on planning.

A Transfer on Death Deed is not just a legal document-l
Itis &

() Wealth Preservation Tool

() Family Protection Teol

() Community Stabilization Tool
() Generational Wealth Teol

Because when the time comes,

every family will eventually have to answer
one quastion: What are you going to do
with Big Mama's house?

REALTIST RESOURCE
Heed information abeut Tronafer on Death Deeds?

Contact a qualified estale planning atiomay or vislt pour —
local county mcorder’s office to leam mone about presenving e—

farmily property and avoiding probate.
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A Powerful Tool to Protect
Your Home and Your Legacy

One of the most effective tools available to
Ohio homeowners is a Transfer on Death (TOD)
Deed.

A TOD Deed allows a homeowner to designate
who will receive their property upon their death
without going through probate.

\ The homeowner maintains complete ownership NOTHING TRANSFERS UNTIL THE OWNER’S DEATH. 7/
and control during their lifetime. They can: (
@ Sell the property | The result is a smoother, faster, and often less expensive

Refinance the property transfer of property to loved ones.

Change the beneficiary designation
Revoke the TOD designation

000

KNOW THE DIFFERENCE HOW TO PUT A PLAN IN PLACE

WHY TOD DEEDS MATTER

TRANSFER ON PROBATE
DEATH DEED PROCESS

. CONSULT AN EXPERT
Transfer on Death Deeds help families: o Talk with a qualified real estate attorney
or estate planning professional.
Avoid probate delays e Low cost 9 Attorney fees fe e dhis AR RS TR b e AR AT A e ek e
filing fee and court costs 9 DECIDE WHO WILL RECEIVE THE PROPERTY
Reduce legal expenses Choose your beneficiary(ies) carefully.
c Faster Meonths or R R AR £ SRR e
transfer years e PREPARE AND FILE THE TOD DEED
Simpli transfe |
implify property traneiers | The deed is prepared, signed, and filed
@ @ Family keeps I & Court with your county recorder’s office.
Preserve family wealth | AR control a involvement
o KEEP LIVING LIFE
Prevent abandoned properties | ﬁ Privacy Public You remain the full owner with all rights
maintained record until your passing.
Protect future generations |
A7 Preserves A, Reduces 6 YOUR LEGACY LIVES ON
2l weatth . B equity When you pass, the property transfers
directly to your beneficiary—no probate,

no delays.

A probate case can take 6 months
to more than 2 years to settle—
and can cost thousands of dollars
in legal fees and court costs.

ﬂ'| Planning today protects your home,
—_@ your family, and your legacy tomorrow.

f — THEPATH OF PLANNING —————  11E LEGACY QUESTION

Big Mama spent decades building equity.
She made sacrifices. She invested in her family.
She built something that mattered.

S o
A ®_ 0 A Will that equity become
/ ﬁ -» . = .a. -» 'w -» II I' - generational wealth...

o or another abandoned property?
BIG MAMA'S TOD DEED FAMILY HOME GENERATIONAL = are o
HOUSE RECORDED TRANSFER PRESERVED WEALTH o ansier:ottencapencs on planiing.
A Transfer on Death Deed is more
than a legal document. It is a:
— A plan today. A legacy tomorrow. ||| @ wealth ressraatien ool

@ Family Protection Tool
@ Community Stabilization Tool

REALTIST TEAM MAGAZINE

Building Wealth. Building Families. Building Communities. 4 o
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DOWNPAYMENT ASSISTANCE

iﬁff& ° Francis Family Foundation

e Homeownership Center Dayton --
e Ohio Housing Finance Agency (OHFA) s

=2

° Communities First Grant ="
0 Arrive Home -
° Chenoa Fund
o Your Chosen Lender
o Settlement Charges

N -

Ask vour Agent for help!




PARTNERSHIP IN ACTION

Building Legacies.
Building Homeownership. gl

GREATER DAYTON REALTIST ASSOCIATION
AND FRANCIS FAMILY FOUNDATION
JOIN FORCES TO CREATE OPPORTUNITY

> 5

GAIL FRANCIS JOHNSON
Francis Family Foundation
Board President

TRACI MARTIN
GDRA President

)

Greater Dayton

REALTIST

Association

FJV he Greater Dayton Realtist Association (GDRA) is proud to E:
annournce a powerful new partnership with the Francis Family
Foundation, a non-profit organization established to honor the
legacy of Leila Francis, Ohio’s first Black real estate agent and FRANCIS FAMILY
FOUNDATION

Brighter futures for all generations

®

The Francis Family Foundation is providing

the second in the nation.

Through this partnership, the Francis Family Foundation is investing
$30,000 in down payment assistance scholarships for qualified
Dayton homebuyers. This initiative reflects a shared commitment

to expanding access to homeownership, building generational wealth,

$30,000

INVESTED IN OUR COMMUNITY

and strengthening families across our community.

| ALEGACY THAT INSPIRES CHANGE

Leila Francis opened doors during a time when

opportunities were limited, believing that homeownership
could transform lives and uplift entire communities.

Her granddaughter, Gail Francis Johnson, carries that
mission forward through the Francis Family Foundation.

“This partnership is about continuing my grandmother’s
vision—making sure families have the resources and
support they need to own a home and build a future
filled with possibility.”

— GAIL FRANCIS JOHNSON

CREATING PATHWAYS TO HOMEOWNERSHIP

The down payment assistance scholarships are
designed to help remove one of the biggest barriers
to homeownership—affordability.

Eligible homebuyers must:
Work with an active GDRA member
) Be a first-time homebuyer
Purchase a home in the Dayton area
Complete HUD-approved homebuyer education
Provide a minimum $500 buyer contribution
Meet income requirements at or below 100% AMI

This initiative empowers families today and
creates stronger communities for tomorrow.

HOMEOWNERSHIP IS MORE THAN A HOUSE—
IT IS A FOUNDATION FOR GENERATIONAL WEALTH.

$30,000 in down payment assistance
scholarships for qualified Dayton homebuyers
in partnership with the Greater Dayton

Realtist Association.

FUND OWNERSHIP. CHANGE OUTCOMES.

TOGETHER, WE BUILD STRONGER COMMUNITIES

GDRA President Traci Martin believes collaboration is key to
creating lasting impact.

'.S é Partnering with the Francis Family Foundation allows us
to expand access, educate more families, and help turn the
dream of homeownership into a reality. Together, we are
building legacies and strengthening Dayton—one family
at a time.” 99

J

This partnership exemplifies the power of unity, purpose,
and community investment. By combining resources and
compassion, GDRA and the Francis Family Foundation are
opening doors and creating brighter futures for generations
fo come.

Learn more and apply today:
www.greaterdaytonrealtist.org
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BUILDING STRONGER COMMUNITIES TOGETHER

Building Wealth
Through Partnership.

How Gail Francis Johnson and the Greater Dayton
Realtist Association Are Expanding Homeownership
Opportinities in Dayton

By Realtist Team Magazine Staff

FRANCIS FAMILY

Greater Dayton
UNDATION

REALTIST

on

A POWERFUL PARTNERSHIP

MBER SPO

GAIL FRANCIS
JOHNSON

COMMUNITY ADVOCATE
PHILANTHROPIC LEADER
OPPORTUNITY BUILDER
+
Gail Francis Johnson exemplifies
the spirit of community leadership
through her dedication to service
and empowerment. As a driving
force behind the Francis Family

Foundation, she has worked
tirelessly to support initiatives
that create meaningful
opportunities for individuals
and families.

Her commitment to housing
accessibility, educational
advancement, and community
development continues to make
a positive impact throughout
the region.

Through this partnership with
GDRA, Johnson is helping
transform the dream of
homeownership into a reality
for more Dayton families.

FRANCIS FAMILY
FOUNDATION
Brighter futures for
all generations

FOR OUR COMMUNITY

@ $30,000

DOWN PAYMENT ASSISTANCE

mmunity.

INVESTING IN DAYTON FAMILIES.
BUILDING GENERATIONAL WEALTH.

on has committed $30,000 in Down
Payment Scholarship Funds to support eligible homebuyers
throughout the Dayton region.

COMMUNITY IMPACT AT A GLANCE
WHY THE REALTIST CONNECTION MATTERS

To qualify for scholarship assistance, applicants must work
with a member of the Greater Dayton Realtist Association.

More than a financial contribution, the Foundation established the
framework and infrastructure nec
and distribute scholarship funds

ry to responsibly receive, manage,
qualified applicar

The program is promoted through the Greater Dayton Realtist
Association, with application informati vailable through the
organization’s website and outreach initiatives. This requirement ensures participants receive professional
= representation from housing advoc committed to fair

L housing, equitable access, and sustainable homeownership

outcomes.
HONORING A LEGACY OF SERVICE

GDRA members help guide buyers through every stage
P a1 - s of the process:
At the heart of this initiative is Gail Francis Johnson, wh

o Homebuyer Preparation ncing Coordination

@ Clos

@ Long-Term Success

leadership and commitment to community advancement continue
@ Property Selection

o Contract Negotiations

a family legacy rooted in service, empowerment, and opportunity. Support

Through the Francis Family Foundation, Johnson has dedicated
her efforts to creating pathways that impr

artnership with GDRA demonstrates

DANIEL “DJ" SESSIONS
SESSIONS LENDING

D brings
and a passion for helping families
achieve homeownership. His team
behind the scenes to ensure
= qualified,
and positioned for success.

The Foundation
a commitment to investing in families while helping remove financial
barriers that often prevent qualified buyers from purchasing a home.

By waorking together, the Foundation and GDRA are expanding
; at ¢ ag future
Expert Guidance. Trusted Support.
Stronger Futures.

6 This initiative is not just
about funding—it’s about
building futures, strengthening
neighborhoods, and creating
opportunity for generations
to come??

Yet many first-time buyers face challenges when it comes to saving

for a down payment. "
f 1 MARTIN

President
Greater Dayton
Realtist Association

MV

To Whom It May Concern,

\/ | want to extend my sincere gratitude for the opportunity to become a homeowner as the
\V first recipient of your grant. While | had never envisioned owning a home, your generous
6 gift made that dream a reality, allowing three generations of my family to move into our
new house together.

| am especially thankful to Ms. Tammy Dixon and Ms. Chanel Little for their invaluable
support and guidance throughout P
this journey. -
Best regards,

Melissa Butler
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COMMUNITY IMPACT PARTNERSHIP ——

INVEST IN HOMEOWNERSHIP. @
INVEST INDAYTON, %55

all generations
.

Become a Down Payment Scholarship Partner
The Greater Dayton Realtist Association believes that homeownership
changes lives. It creates stability, builds wealth, strengthens
neighborhoods, and provides opportunities that can impact generations.

Greater Dayton
The recent $ 30‘, 000 commitment from the Francis Family Foundation REALT] ST

demonstrates the power of community investment. Through this Association

partnership, qualified Dayton families will have access to down ;
payment assistance that can help turn the dream of homeownership COMMUNITY IMPACT

into reality. i - EXAMPLE
Now, we invite other organizations, businesses, foundations,

community leaders, and individual supporters te jein us in
expanding these opportunities.

Together, we can help more families overcome one of the greatest
barriers to homeownership—the upfront cash needed to close.

COMMITTED BY THE
FRANCIS FAMILY FOUNDATION

*

WHY INVEST IN

2 to help qualified Dayton-area
HOMEOWNERSHIP? WHE BENERITS? families pursue homeownership
Homeownership remains one of the The GDRA Down Payment Qppgrtunities through down
most effective tools for building Scholarship Program serves: payment assistance.
generational wealth and creating
long-term financial stability. ¢ First-time homebuyers

Create pathways to homeownership * Workforcs hauseholds

. =
Support first-time homebuyers Srachi-nendy sentom
» ‘eterans and legacy renters
Strengthen neighborhoods
PP * Families completing stra nrtrleraﬁrps can create
Increase financial literacy homebuyer education programs meanmgrui change and help build
and preparedness
¢ Individuals seeking sustainable stronger communities.

pathways to homeownership

©
@
@
V)
e

Build stronger communities
throughout the Dayton region

A SHARED COMMITMENT

#

PARTNERSHIP OPPORTUNITIES The Greater Dayton Realtist Association

Community partners may support the program through: is committed to Advocacy, Education,
and Opportunity.

@ ‘ﬁ ;éi @ By pannering with businesses, foundations,

lenders, housing advocates, and

NAMED LEGACY GIVING CORPORATE ANNUAL MATCHING FUND commurity organizations, we can
SCHOLARSHIP OPPORTUNITIES PARTNERSHIPS SPONSORSHIP CHALLENGES cantinug creuting pathvay to
FUNDS PROGRAMS namecireblp and sspsnching
Honor a family Demonstrate your Encourage community apportunities for families
Create 2 s«_cht?lership member, community organization's Support multiple engagement by throughout cur region.
Spparturity. b1 your leader, or organization commitment to families throughout matching When toe frvest in
organization’s name. through a lasting community the year through contributions and homeowmership, we invest in
impact fund. development and recurring expanding impact. stronger familics, stronger
economic growth. contributions. neighborboods, and a

stronger Dayron.

Become a Down Payment
Scholarship Partner Today.
For sponsorship oppertunities, partnership

C HA& GE 0 UTCOMES information, or to support the Down Payment

Scholarship Program, contact:

1l

~~_ BUILD LElg CY.

EMAIL: Info@GreaterDaytonRealtist.com 5 www.greaterdaytonrealtist.org

ADVOCACY | EDUCATION | OPPORTUNITY HOMEOWNERSHIP
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REALTIST SUCCESS STORY

FROM
OBSTACLE TO..

OPPORTUNITY %%

HOW A TEAM OF HOUSING PROFESSIONALS
HELPED ADRIENNE WHITE ACHIEVE
THE DREAM OF HOMEOWNERSHIP

Demecracy in /fmfhﬁ..- in Aetion!

Adrienne White, living on Social Security income,
dreamed of a better future. Many obstacles
stood in the way—but a dedicated team refused
to give up. Together, we made it happen!

A STORY THAT IMPACTED MANY LIVES

#i Adrienne needed to sell her home to buy her dream home.

# The buyer of Adrienne’s home needed a place to live.

# The seller of Adrienne’s new home needed the proceeds
to move to Cincinnati to be near her daughter.

f)ﬁf&- lransaciion. /w;ff /ma’ﬁr? (C)r?e, dream achieved,

KEY RESULTS

=
»

When one
door closed,
a team of
i housing
¥ professionals
opened
aly another.

Can(gf@@-/
ADRIENNE WHITE

NEW HOMEOWNER

HOW WE OVERCAME THE CHALLENGES

@ Low Appraisal: Increased from $110,000 to $115,000
after Reconsideration of Value,

(@ Seller Concessions: Additional funds negotiated.
& Lender Credits: $6,500 provided by Day Air.

) Foundation Assistance: $2,500 from Leila Francis
Foundation at the last minute.

$6,500 $2,500 $5,000 Multiple 1
Day Air Lender Leila Francis Appraisal Families New Homeowner
Credits Foundation Grant Increase Impacted Created

fr

'
DJ SESSIONS MONICA TRACI MARTIN TAMMY DIXON JOSH NALLS
Sessions Lending Day Air Credit Union Realtist® Realtist™ Companion Title Agency

Howard Hanna Seller's Agent

"Sometimes people
don’t need a different
dream. They need a
different solution.”

$6,500
IN LENDER CREDITS

“Helping someone
sometimes means
connecting them with
the right resource.”

“Our goal is always
to help bring families
to the closing table.”

Successful transactions
happen when
professionals work
together instead of
against each other,”

“Every family deserves
an advocate willing to
fight for them when
obstacles arise.”

il -
TEAMWORK MADE IT POSSIBLE

SIGNING THE PAPERS DREAM ACHIEVED

1‘7[ smeownel 9ﬁfp
(hanges Everyth

This success story is proof that when housing professionals, community
partners and foundations work together, barriers become opportunities
and dreams become addresses.
e youw e
PROMOTING DEMOCRACY IN HOUSING
AND BUILDING GENERATIONAL WEALTH.

o made Whis poss

LET US HELP YOU
BUILD YOUR LEGACY.

THE T_E;&M BEHIND THE SUCCESS -

WE DIDN'T JUST CLOSE A DEAL. WE BUILT A FUTURE.

& Two Title Companies: Partnered to ensure
an on-time closing.

(& Relentless Teamwork: No one gave up.

i ffam:}zé?-

(‘ >~/

\
s Land Title Agene

o

ddners in the B

PARTNERS LEILA FRANCIS
LAND TITLE FOUNDATION
“Every successful “A small investment

can change the
trajectory of a family's
future.”

$2,500
GRANT PROVIDED

closing is built upon
preparation and
teamwork.”

GREATER DAYTON
REALTIST ASSOCIATION



Go to www.homeownershipdayton.org for more information on
available down payment assistance, first-time homebuyer classes, or

to schedule an appointment with a housing counselor.

The The HomeOwnership Center, program of County Corp
130 W. Second Street, Suite 1420
@ HomeOwnership
Center Dayton, OH 45402
(937) 853-1600

HOMEOWNERSHIP.
Make it part of your future.

Recent college graduates (within the last 48 months) can
receive 5% of the purchase price toward their down payment
and closing costs using OHFA’s Grants for Grads program.

SEE IF YOU QUALIFY BY VISITING MYOHIOHOME.ORG.

cﬁﬁw Housing Finance Agency
s

MyOhioHome.org
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NID HOUSING _
COUNSELING AGENCY q

A HUD APPROVED ORGANIZATION o

Promoting Community
Development

NID-HCA TROTWOOD SERVICES

\ Bernadette Gerren e Home Buyer Education
Branch Manager

4000 Lake Center Drive * Reverse Mortgage

'(l';g%lggg,(ﬂlg 545426 Counseling and Education
B.Gerren@nidhousing.com  ® Post Purchase Counseling

NID-HCADAYTON S T
Trina Johnson e Rental Housing

Branch Manager Counseling

1788 ieogiinte Road e Financial Management
Dayton, OH 45414 A :
(937) 329-9552 Counseling .

TJohnson@nidhousing.com

NID Housing
Counseling Agency

“National Office
Airport Corporate Centre
7677 Oakport Street, Suite 510

NAREB Investment Division (NID) Oak(‘ggg)! géﬂ\8994769221

is an affiliate organization of . : :
NAREB - National Association of reception@nidhousing.com

Real Estate Brokers www.nidhousing.com

‘NAREB:

S/BEALTIST \<
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?
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‘NAREB:

§ REALTIST "‘

Omnun OF REAL ES‘
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Association

RESOURCES
SERVICES

YOUR ONE STOP SHOP FOR REALTIST MEMBERS WHO
PRACTICE DEMOCRACY IN HOUSING

ser. 2026 Realtist Magazine Edition




RESOURCES & COMMUNITY AFFILIATES

o S
Beyond real estate agents, lenders,
inspectors, insurance professionals,
and title companies, there are many
other experts who help make the
dream of homeownership possible.

These trusted professionals have
specialized services that help to
remove barriers, provide education,
bring resources, create opportunities,
and protect the investment families
make in their future.

—— I
-~ Homeownership is a Team Effort.

ﬁso




KE'MO A'AKHUTERA

Owner/CEO Director of Education and Outreach
KEMO@MOD-FAB.COM olivia.bonner@mvfairhousing.com
(937) 414-6649 (CEV P FERTEL]

MIAMI VALLEY

RONALD JACKSON

Chairman of the Board
onald_1644@hotmail.com
J 4 b=39400 -

owner/CEO
eliteinteriors069@gmail.ca

A

JELANI JOHNSON

bk

President/CEO Dayton Regional Director, MBAC
gailjohnson@talentone jjohnson@dacc.org
advisors.com (937) 226-8280

""-._51 (937) 902-1600


mailto:Ronald_1644@hotmail.com
mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
mailto:jjohnson@dacc.org

N -

Credit Specialist Montgomery County Recorder
Presidentialcredit.com kennedyl@mcohio.org
(937) 469-6126 (937) 225-4275

Mays Vacation
Resorts

owner/CEO
smithimc@yahoo.com

Senior Engineer
michaelmanuel32@gmail.ca

(937) 2234 755

. S

CHARISSE MERRIWETHER

owner/CEO Property Manager
charissemerriwether@gmail.com Element@hillsproperties.com
(317) 258-4164 937) 412-1200



mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com
mailto:chanel.little@fairwaymc.com

o TN Ao

+ ELEVATE YOUR DUSINESS WITH A SUITE + jaai s Ti_:lil()]‘cd Bl‘idgll"s

JAMES PHILLIPS LATISHA TAYLOR

Co-Owner/CEO owner/CEO
jfpinvestmentsil@gmx.com Latisha@tailorbrigdes.com
(937) 397-3180 (937) 802-3289

MIAMI VALLEY

FAIR HOUSING

Equal Opportunity Specialists

\

Founder Vice President
Teven@relentless-r.com john.zimmerman@mvfairhousing.com
(937) 760-8065 (CEVIEIERYA IE]




The Dayton Weekly News

Real News. Real Impact. Real Community. Real Change.

* FEATURE ARTICLE #3

PARTNERSHIP REAiTiST
IN ACTION: '

Association

S

The Day on Weekly N_ews

mipact. R min npe

y

DAYTON WEEKLY NEWS

Information creates opportunity.

Through its ongoing partnership with Dayton Weekly News,
the Greater Dayton Realtist Association serves as the
trusted voice of real estate, housing, and homeownership
education for residents throughout the Miami Valley.

This partnership allows GDRA to share expert
insights, highlight housing resources, educate
consumers, and promote fair housing opportunities
through regular real estate features and
community-focused articles.

By providing accurate, relevant, and timely
information, GDRA helps consumers make
informed decisions about buying, selling,

investing, and preserving homeownership.

These articles also spotlight community initiatives,
housing trends, economic development, and
programs designed to expand access to

housing opportunities.

Together, GDRA and Dayton Weekly News are
helping build stronger communities through

education, advocacy, and opportunity.

FEATURED TOPICS

— oy —— Home  AllNews  Mews

Homeownership and wealth building REAL ESTATE
) Housing market updates =
Fair housing awareness

Community development initiatives :
nity
b » lopment

Financial literacy and housing resources

A INFORMED TODAY. ..{,. gronger gom']]'l'lunities,
EMPOWERED TOMORROW. [n_. ronger Families.

Stronger Dayton.
10| +—

GREATER DAYTON REALTIST ASSOCIATION + DAYTON WEEKLY NEWS * PARTNERS IN PROGRESS

https://www.daytonweeklyonline.com/all-news/categories/real-estate
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Promoting Democracy in Housing®

% HONORING THE LEADERSHIP. CELEBRATING THE LEGACY. W

Visionary Leaders Who Built Stronger Communities
and Advanced Democracy in Housing®

RAYMOND GARNER SR.
1976-2006

Born on December 20, 1930 in Dayton, OH.
Raymond was a 1949 graduate of Paul
Lawrence Dunbar High School. He was a
faithful member of The Tabernacle Baptist
Church, where he sang in the Male Chorus.
His Masonic affiliations were: Shriners,
Miami Consistory #26 and Equity Lodge
#121, where he served as Worthy Patron
of the Eastern Star in 1994. Community
involvements to name a few include:
member of Dayton Association of Real
Estate Brokers (Realtist), Dayton Urban
League, Trotwood Chamber of Commerce,

Owner/Proprietor of Ray Garner Realty and ¢ . ! 4 % @ \/\
Advisor Mortgage Inc. \ i ! \\\ \
1 y (600):9:9)) (e{e)
‘ ‘ 2011-2012 ” BEDELL NEVELS

- 2021-2022
Leadership 021520

is not measured
by titles,
but by the
opportunities
created for
future
generations.

, , a 2019—_2020

'.\////////’}%

TRINA JOHNSON

TOGETHER

OUR MISSION A ,
To promote homeownership @ ﬂ ﬁ W ECBOUnLLr:'IJUSg\LE'FEI:G ER
and democracy in housin v :
through advcca)(':y educatign OPPORTUNITY Thank you to our Past Presidents for
r ADVOCACY EDUCATION & HOMEOWNERSHIP their vision, service and dedication

and opportunity.

to the Realtist mission.

BUILDING WEALTH % BUILDING FAMILIES * BUILDING COMMUNITIES,




BAD CREDIT?
LET'S FIX

THAT!

Turn denials
iInto approvals +

DM US OR CALL 937-630-4043

PRESIDENTIAL

—CREBILT LLE—
PresidentialCredit84@gmail.com \

@creditsurgeon

www.FIXOURCREDITNOW.COM
(937) 469-6126
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2026 +
DAYTON REALTORS
PRESIDENT

'
2025-2026

GREATER DAYTON REALTIST ASSOCIATION
PRESIDENT




Greater Dayton

REALTIST

FAIR HOUSING GUIDANCE

Association
Stating a discriminatory preference in an advertisment for real estate is illegal.
All real estate advertised herein is subject to the federal Fair Housing Act, which makes it illegal
to advertise any “preference, limitation or discrimination because of race, color, religion, sex,
disability (handicap), familial status, national origin, ancestry or military status or intention to
make any such preference, limitation or discrimination.”
We will not knowingly accept any advertising for real estate that is in violation of the law.
Further, we will promptly remove any advertising from our site that may be a violation of the
law. All advertisers are notified that all dwellings advertised must be made available on an
equal opportunity basis.
If you believe that your fair housing rights have been or are being violated, or if you would like
more information on fair housing and your rights, contact the Miami Valley Fair Housing Center at
www.mvfairhousing.com or (937) 223-6035.
What is prohibited?
In the case of purchasing or renting housing; no one can take the following actions for reasons of
race, color, religion, sex, national origin, familial status or disability or other locally protected
class:
» Deny renting or selling housing
» Establish terms, conditions, or privileges different for the sale or rental of housing
Provide different services or utilities
Falsely deny the availability of housing for inspection, sale or rental
EQUAL HOUSING
OPPORTUNITY
USEFUL LINKS:
U.S. Department of Housing and Urban Development link for EHO Lege
https://www.hud.gov/library/bookshelf17/hudgraphics/theolgo.cfm
Fair Housing Words & Phrase List: B ngsms

http://mvfairhousing.com/ada_word_list.php

Brief descriptions of EHO Logo, slogan and statement for use in the Miami Valley, Ohio:
https://www.mvfairhousing.com/eho.php

The Miami Valley Fair Housing Center has additional information on fair housing available at:
https:/fwww.mvfairhousing.com/client_services.php

MIAMI VALLEY | MIAMI VALLEY FAIR HOUSING CENTER, INC.

- ‘ ‘ | QOur mission is te promote equal housing opportunities,

prevent housing discrimination, and foster inclusive

FAIR HOUSING | 0 505 Riverside Dr, Dayton, OH 45405

Equal Opportunity Specialist . p .
qual Upportuni y_::pecnanss: | e s Wi Miami Valley Fair

Housing Center, Inc.
Director of Education and Outreach

www.mvfairhousing.com

FAIR HOUSING. EQUAL OPPORTUNITY. STRONGER COMMUNITIES. | KNOW YOUR RIGHTS. | WE'RE HERE TO HELP.58




REALTIST DISCLOSURE & Notice: This TOD Affidavit is provided for general educational and informational purposes only. It is not intended as legal advice and may not be appropriate for every individual's circumstances. Before
completing or recording this form, you are strongly encouraged to consult with an attorney or the County Recorder's Office to determine whether this is the correct form and to ensure it is completed and recorded properly. Neither
the publisher, the Greater Dayton Realtist Association, Dayton Realtist LLC, nor any REALTOR® or contributor assumes responsibility for errors, omissions, or the legal effect of using this form.
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937/225-4275
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Transfer on Death Designation Affidavit Form
(INDIVIDUAL OWNER)

The attached form is provided as a service to the public. This form is believed to
be correct but may need to be modified to meet the circumstances of your
particular situation. In addition, the following form may not address all matters
concerning the property in question, and the affiant may need to draft their
own form to address specific issues or contact an attorney for legal assistance.

The Recorder’s Office staff CANNOT provide legal advice.

The form MUST comply with the criteria set forth in the pertinent sections of
the Ohio Revised Code.

To complete and record this form, you will need the following information:

1.A copy of the current deed. *

2.Auditor’s Parcel Number.

3.Name and address of beneficiary/beneficiaries.

4.Recording Fees Effective April 1, 2025 - $39.00 for the 1** 2 pages,

plus$8.00 for each additional page.

*Copies of deeds can be obtained in the Recorder’s Office copy center or electronically at
mcrecorder.org for deeds recorded from 1980 to the present.

REMINDER: Once recorded, this form becomes a legal government document. Falsification on such
document may lead to prosecution.



TRANSFER ON DEATH DESIGNATION AFFIDAVIT [O.R.C. SECTION 5302.22]

I, , being first duly sworn according to law, state(s) as follows:
(name)

1. That Affiant(s), with the marital status of , is/are the owners(s) on record of
(married, single)
the following real property described in the attached legal description.

Parcel Number

Property Address

Prior Deed Reference #

That title of record to the above property is held by Affiant(s) as follows:
_____Sole Owner

____ Tenant(s) in Common

_____ Tenant(s) in Survivorship

Fhat Affiant(s) hereby designate(s) the entire undivided interest in the property [or if less than the
entire interest, state the undivided fractional interest owned by Affiants to be designated for transfer by
each Affiant] held by Affiant(s) for transfer on death to the persons named below, as transfer on death
beneficiaries, to receive the title of Affiant(s) upon his/her/their death as follows:

Name & City/State of Beneficiary Percent of Interest Type of Tenancy
To Each Beneficiary (In Common or Survivorship)
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4, That , wife (husband) of the Affiant, state that her (his) dower rights are

(spouse’s name)

subordinate to the vesting of title to the real property in the transfer on death beneficiary or beneficiaries

designated herein.

Fhis Affidavit, and the beneficiary designations set forth herein, hereby revokes, replaces, and supersedes
any prior beneficiary designation(s) by Affiant(s), whether by deed or affidavit, related to the above-

designated real property.

Affiant

Wife (Husband) of Affiant

STATE OF }
COUNTY OF }

Sworn to and subscribed before me this

This document prepared by:

Affiant

day of

, 20

Notary Public

Notary Name Printed

My Commission Expires




U @":) REALTIST

BECOME A MEMBER OR RENE YOUR
MEMBERSHIP TODAY!

duii

LiWE g,

Phone number = =
(037) 999-a888 | i M
“Email Address

info@greaterdaytonrealtist.com

O
=
Website
O

https://greaterdaytonrealtist.com

Office Address
P.O. Box 5805 Dayton Ohio 45405
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* THANK YOU *
TO OUR PARTNERS!
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	✊🏾 Together, We Are Realtist
	Real Estate

	AGENTS
	YOUR ONE STOP SHOP FOR REALTIST MEMBERS WHO PRACTICE DEMOCRACY IN HOUSING
	A Realtist real estate agent doesn’t just show homes—they negotiate offers, explain contracts, connect you to trusted professionals, and advocate for your best interests from start to finish.
	For first-time buyers, their guidance is often the difference between confusion and confidence.

	🏡 Real Estate Agents
	NATASHA BANKS
	Natasha.Banks@KW.com  (937) 369-6725
	veronica.priorityplusrealt @gmail.com (937) 603-1500
	Tanishaismyrealtor@gmail.com (937) 369-4279
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	tiffany.lobertini@ dreamhomegroup.realestate (937)215-7394
	cmdayton@icloud.com (937) 673-0600


	SEAN LIGHTFOOT
	seanlightfoot@howardhanna.com (937) 475-2918

	TRACI MARTIN
	tracimartinhomes@gmail.com (937) 301-8333

	ANNIE NEWBOURN
	anniemae82@hotmail.com (937) 287-7417
	TALIB PETAWAY
	ALESHA POWELL
	SONDRA ROGERS

	JENNA PEPPER
	SHAM REDDY
	MISSY SANSABRINO
	TYYANNA SHARP
	prettysharpagent@gmail.com (937) 305-7870

	DARREN STATEN
	Darren.Staten@kw.com  (937) 838-0203
	S.Strickland@KW.Com (937) 287-4368


	DAVID SMITH
	sdavid.kw@gmail.com  (937) 477-0824
	JENNIFER STEWART
	jennifer.stewart529@gmail.com  (937) 477-1188

	TERESA SUDBERRY
	tasberryrealestate@gmail.com (937) 369-4558

	TRACEY TANNER
	Buysellsohio@keyswithtracey.com (937) 546-3332
	LivLavishLLC@gmail.com (937) 329-5765

	RACHELLE VAUGHT
	Rstiles2@aol.com (937) 520-6581

	BARBARA WADDELL
	barbarawaddell@gmail.com (937) 623-3935


	LESLIE WADE
	Lesliewade@kw.com (937) 765-6959

	ERIN WARFIELD
	erin@workwithhfa.com (937) 546-9839
	LAURIE WESTHEIMER

	KIM M. WILLIAMS
	Mortgage
	LENDERS
	YOUR ONE STOP SHOP FOR REALTIST MEMBERS WHO PRACTICE DEMOCRACY IN HOUSING
	ver. 2026 Realtist Magazine Edition



	💰 LOAN OFFICERS
	Realtist loan officers are financial bridge-builders. They help you understand credit, qualify for the best loan products, and ensure that financing doesn’t become a barrier to owning your first home.
	Rooted in economic justice, they work to close the wealth gap by expanding access to responsible, sustainable lending.

	2026 DIAMOND PARTNER
	IVY GLOVER
	DEVONY SMITH
	AMBER GEYER

	2026 PLATINUM PARTNER
	BIANCA HARVEY
	CHRISTINA DENNIS
	MONICA PERKINS
	2026 PLATINUM PARTNER
	DAVID GERHARD

	GREG ELMORE
	KEITH BORDERS

	ARNITA CAMPBELL
	DARLENE CHAFINS

	OWEN DUBLIN
	CHARMEL EVANS
	JACKIE FOLCK
	alfred@candgmortgage.com

	INSPECTION
	YOUR ONE STOP SHOP FOR REALTIST MEMBERS WHO PRACTICE DEMOCRACY IN HOUSING

	🕵️ HOME INSPECTORS
	Realtist Inspectors provide the transparency every first-time buyer deserves—revealing a property’s true condition so you can make an informed investment.
	Their role protects not only your future home but your future wealth. Honest inspection is democracy in action.
	CAMERON WALKER
	STEVE HOWARD

	INSPECTORS
	INSURANCE
	YOUR ONE STOP SHOP FOR REALTIST MEMBERS WHO PRACTICE DEMOCRACY IN HOUSING

	🛡️INSURANCE  AGENTS
	Realtist Insurance Professionals  protect the Dreams you Build.
	ROGER RUCKER
	ATTEE WILLIAMS

	Insurance Agents
	Title
	COMPANIES
	YOUR ONE STOP SHOP FOR REALTIST MEMBERS WHO PRACTICE DEMOCRACY IN HOUSING


	📝 TITLE COMPANIES
	From title searches to closing, Title Companies make sure your rights are protected and the process is transparent.
	They remove legal and historical barriers to homeownership, helping you plant firm roots in your community.
	TERESA MCDONALD
	teresa@partnerslandtitle.com (937) 424-5457


	ASHLEY MILLS
	amills@absoluteta.com (513)508-9321
	marian@gopctitle.com (937) 674-5118

	JOSH NALLS
	josh@nallslaw.com (937) 813-3003
	LISA SCALES
	lisa@vantagetitle.com (937) 829-7527

	TRANSFER ON DEATH (TOD) DESIGNATION AFFIDAVIT TAKE ACTION IN PROTECTING THE FUTURE OF YOUR PROPERTY
	What is a TOD?
	ATOD is a Transfer on Death designation
	document that allows you, the property owner, to designate a beneficiary of your real estate property.
	What does the TOD do? The TOD names the beneficiary of your property. It has no effect on ownership until you die. The benefit of recording a TOD is  to spare the beneficiary from going through Probate Court to have the property put in their name.

	What does the beneficiary need to do after my death to take ownership?
	The beneficiary does notautomatically take
	ownership upon your death. They must record an Affidavit of Confirmation (AOC) along with a copy of your death certificate.
	AOC forms can be acquired from the Montgomery County Recorder’s Office. Forms are available  in the office for pickup or can be printed from mcrecorder.org. Once the form is complete* and signed in front of a valid notary, it can be record- ed in our office for the standard recording fees.

	What if I sell the property after recording a TOD?
	Ifyou sell your property while thereis a
	TOD on record, the new Deed changing ownership will override the TOD without it needing to be revoked. The original beneficiary will now have no interest in your property when you die.

	Can a TOD be revoked?
	Yes.A TOD designation can be revoked
	LORI KENNEDY Montgomery County Recorder
	Montgomery County Recorder’s Office 451 W. Third Street Dayton, Ohio 45422 Main #: 937-225-4275 Fax #: 937-225-5980
	Hours of Operation: 8:00am - 4:00pm Monday - Friday
	or changed at any time before your death without the consent of the death beneficiary.


	What types of properties are covered by a TOD?
	Email: mcrecorder@mcohio.org
	TODsrecorded in theMontgomery County
	Recorder’s Office cover real estate property located within Montgomery County. This includes: residential, commercial, industrial, and agricultural.
	Website: www.mcrecorder.org
	Follow our progress on social media.

	How do I go about recording a TOD?
	ATOD form can be acquiredfrom the
	Montgomery County Recorder’s Office. Forms are available in the office for pickup or can be printed from mcrecorder.org. Complete the TOD form and have it  signed in front of a valid notary. Once the document is complete*, it can be recorded in our office for the standard recording fees.

	Protecting the Future
	of your Property


	CALL TO SCHEDULE YOUR TRANSFER TODAY (937) 225-4275
	ASSISTANCE PROGRAMS
	YOUR ONE STOP SHOP FOR REALTIST MEMBERS WHO PRACTICE DEMOCRACY IN HOUSING


	Down Payment
	DOWNPAYMENT ASSISTANCE
	PROGRAMS
	Francis Family Foundation
	Homeownership Center Dayton
	Communities First Grant
	Arrive Home
	Chenoa Fund
	Your Chosen Lender
	Settlement Charges
	Ask your Agent for help!

	Francis Family Foundation cjfrancisfoundation@gmail.com

	TESTIMONIAL
	EMAIL:   Info@GreaterDaytonRealtist.com
	REALTIST SUCCESS STORY
	Additional
	RESOURCES  &  SERVICES
	YOUR ONE STOP SHOP FOR REALTIST MEMBERS WHO PRACTICE DEMOCRACY IN HOUSING


	RESOURCES & COMMUNITY AFFILIATES
	Homeownership is a Team Effort.
	KE'MO A'AKHUTERA

	OLIVIA BONNER
	JARROD CLEMENTS

	RONALD JACKSON
	GAIL JOHNSON

	JELANI JOHNSON
	RENEE JOHNSON
	Credit Specialist Presidentialcredit.com  (937) 469-6126

	LORI KENNEDY
	Montgomery County Recorder kennedyl@mcohio.org (937) 225-4275

	MIKE MANUEL
	Senior Engineer michaelmanuel32@gmail.com (937) 223-4475


	MELINDA MAYS
	Owner/CEO smith1mc@yahoo.com (928) 432-5577
	Owner/CEO charissemerriwether@gmail.com (317) 258-4164

	NICOLE MILLER
	Property Manager Element@hillsproperties.com (937) 412-1200

	JAMES PHILLIPS
	LATISHA TAYLOR
	TEVEN WILLIAMS
	JOHN ZIMMERMAN
	https://www.daytonweeklyonline.com/all-news/categories/real-estate
	RENEE JOHNSON
	Congratulations!
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	505 Riverside Dr, Dayton, OH 45405
	Director of Education and Outreach
	Transfer on Death Designation Affidavit Form
	(INDIVIDUAL OWNER)
	The attached form is provided as a service to the public. This form is believed to be correct but may need to be modified to meet the circumstances of your particular situation. In addition, the following form may not address all matters concerning the property in question, and the affiant may need to draft their  own form to address specific issues or contact an attorney for legal assistance.
	The Recorder’s Office staff CANNOT provide legal advice.
	The form MUST comply with the criteria set forth in the pertinent sections of the Ohio Revised Code.
	To complete and record this form, you will need the following information:
	1.A copy of the current deed. * 2.Auditor’s Parcel Number. 3.Name and address of beneﬁciary/beneﬁciaries. 4.Recording Fees Eﬀective April 1, 2025 - $39.00 for the 1st 2 pages,

	plus$8.00 for each additional page.
	*Copies of deeds can be obtained in the Recorder’s Office copy center or electronically at mcrecorder.org for deeds recorded from 1980 to the present.
	REMINDER: Once recorded, this form becomes a legal government document. Falsification on such document may lead to prosecution.


	TRANSFER ON DEATH DESIGNATION AFFIDAVIT [O.R.C. SECTION 5302.22]
	I, ________________________________, being first duly sworn according to law, state(s) as follows:
	1.
	That Affiant(s), with the marital status of _____________, is/are the owners(s) on record of
	the following real property described in the attached legal description.  Parcel Number__________________________  Property Address___________________________________________________  Prior Deed Reference #_______________________________
	That title of record to the above property is held by Affiant(s) as follows: ____ Sole Owner ____ Tenant(s) in Common ____ Tenant(s) in Survivorship
	That Affiant(s) hereby designate(s) the entire undivided interest in the property [or if less than the entire interest, state the undivided fractional interest owned by Affiants to be designated for transfer by each Affiant] held by Affiant(s) for transfer on death to the persons named below, as transfer on death beneficiaries, to receive the title of Affiant(s) upon his/her/their death as follows:
	2.
	3.
	Name & City/State of Beneficiary
	Percent of Interest
	To Each Beneficiary
	Type of Tenancy  (In Common or Survivorship)
	1.
	2.
	3.
	4.
	4.
	That_______________, wife (husband) of the Affiant, state that her (his) dower rights are
	subordinate to the vesting of title to the real property in the transfer on death beneficiary or beneficiaries designated herein.
	This Affidavit, and the beneficiary designations set forth herein, hereby revokes, replaces, and supersedes any prior beneficiary designation(s) by Affiant(s), whether by deed or affidavit, related to the above-designated real property.
	5.
	_____________________________________ Affiant
	_____________________________________ Affiant
	____________________________________ Wife (Husband) of Affiant

	STATE OF }  COUNTY OF }
	Sworn to and subscribed before me this__________day of ______________________, 20_____.
	_____________________________________ Notary Public
	_____________________________________ Notary Name Printed
	My Commission Expires_________________
	This document prepared by:

	CONTACT US
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